Valuable Information Builds Confidence in Non Profit Sector
Given that the Philanthropic Giving Index, put out by the Centre on Philanthropy at Indiana University reports the lowest level of confidence in the fundraising climate in more than a decade, some positive information about New Zealand’s non profit sector contribution to the economy cannot be underestimated.

In the past, a lack of statistical information about the non profit sector has led to a lack of understanding of its contribution to our economy. Now more than ever, good information is needed to demonstrate the value of investing, either by government contracts, grants, donations or sponsorships, in the non profit sector. 

Councils, government agencies and philanthropic funders are turning to the most recent statistics from The New Zealand Non-profit Sector in Comparative Perspective (known as the John Hopkins Comparative survey) which follows international conventions for reporting. Although the report was released last year, the publishers of Fundraising in New Zealand believe that some of the information in this report will be of vital importance in 2009, as the economy starts to contract and people look outside of the norm for opportunities around employment and the provision of community services. 

Membership and fees income comprises around 55% of income into the nonprofit sector, the rest is made up of 25% from government and philanthropy at 20% according to the report.
Of interest to fundraisers for charities, associations and membership organisations is that even with government contract payments excluded, market sales, membership dues and investment income combined constitute the largest single source of support for a non profit in New Zealand – accounting for about 55% of all revenues. This reflects the fact that the fields that typically receive the bulk of government support, health and education, comprise a rather small share of the non profit sector since these services are provided predominantly through public institutions. However it also needs to be noted that a small number of large non profit organisations derive a significant proportion of their funds from fees, which may overstate the role that fees play for many smaller organisations. In addition it may be that government contracts at 25% are underestimated, in which case actual market fees may make up less than 55% of revenues.
The report’s information adds further knowledge about the scope of the non profit sector, much of which has been hidden due to the lack of investment in research for the sector. The Robinson Hanley report of 2002 largely focused on philanthropic income. It concluded that about 56% of philanthropic income was from central government. Robinson and Hanley divided income into three categories – public policy (65%), personal generosity (21%) and gambling (14%). Because this report focused on philanthropy, fees were not identified as a specific category but they did make reference to the John Hopkins Comparative Survey and suggested that taking into account what was happening overseas, 40% would be an indicative figure of revenue from fees and services.

The 2006 Berl report (also commissioned by Philanthropy New Zealand) found that total philanthropic giving was $1.27b, a figure which differs from the John Hopkins by about $339 million. The John Hopkins report found that in the 20% of philanthropy income, $850 m comes from households, $216m from businesses and $543 comes from other philanthropic institutions. Lottery grants are included in government revenue while community, gaming and energy trust funding is included in philanthropic revenue. And just to put things into perspective, of the $543m coming from other philanthropic institutions, gaming grants accounted for about $300m last year.
“Sponsorship,” said Heather “which is so often perceived as a huge contributor to the nonprofit sector actually barely rates a mention on its own. Our awareness of that sector, through our sister publication Sponsorship Profile, tells us that it’s going to be tough to create new relationships. However those who already have relationships with corporate sponsors may be protected in the short term through their existing contracts. Relationship building will be crucial during these tough times.”

Added to our previous knowledge, the John Hopkins reports on the size of the sector in terms of employment opportunities and contribution to the economy. The sector is a $9.8billion industry, with operation expenditures (at year end March 2004) of $NZ6.5 billion. In addition it mobilised volunteer work equivalent to $3.3 billion of labour. This contributed a net value added to the GDP of $7 billion of 4.9% of GDP! The sector is also a significant employer with a workforce of more than 200,000 full time equivalent paid staff and volunteers which represents 9.6 percent of the economically active population. 

The non profit sector employs more people than the construction, transportation and utilities industries combined, yet it is hardly visible on the radar.

 “In this current economic climate, having positive information about the contribution that non profits make to our economy, can only add to our fundraising toolkit, “ said Fundraising in New Zealand publisher, Heather Newell. “The report should be an essential tool for those fundraisers who talk with government agencies, local government for economic development or community development, for business partners or sponsors and for funders and donors who want to be reassured that their donations make a difference to our community.”
What the report also tells us is that we should not just rely on contract income or fees for service, that we should be increasing our revenue sources by securing philanthropic income – to spread the risk and reduce the reliance on what could be a changing landscape of government priorities.

To find a copy of the report go to Philanthropy New Zealand’s website - www.giving.org.nz

